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Module 5: Marketing & Sales
Session 1 : Sales and distribution — By Raushik Gala

What Do | Need To Be Able To Sell?

* Website

Sales & Distribution + Presentation (non-confidential)
for early-stage Science Startups « Video. animation

« Demo

Journey of A Science Startup

- » Customer case studies
Time * White papers, blogs, guest posts, PR, ...
= Mutual NDA
_ ! * Rol / Business Case
T P : - Contracts, invoices, payment mechanisms, taxation!

Session 2 : lnsu]htsm selling science based products: €ngaging with KOLs

~ — By Sarika Phatak
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